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Bucdchanan Street Partners
HrmProfile

» West Coast based real estate investment bank
» Provides capital for owners and developers.

» Arranges conventional and structured debt solutions through
longstanding capital market relationships.

> |Izrin(glzipal Investments with discretion through The Buchanan
unds.

» BSP has offices in Newport Beach, Los Angeles and San
Francisco.




Buchanan Strest Partners
Primary Bud ness Segnments

> Redty Capitd

> | nvestment M anagenent




Realty Capital Group

» Provides cgaitd far deve opars and onna's,

» Structured - mezzani ne delat and equity.

» Conventional - condrudion, bridge and pamanent.
» Prgeded 2002 vaume of over $1 hillion.

» Supdlies transactionsfaor The Buchanan Funds,




|l nvestiment Managemeant Group

» BSP iIsaRegidaed | nvesment Advisor — private and indgitutional
Investars.

» Series of Fully Disaretionary Funds— continual investing capaaty.

» Cusgomg Rdaionships axd Great Service are Plafornsfar New
| nvestments

» Focus on Sponsors With repeat iInvestmeant gpportunities




Buchanan Urban | nvestars
| mvestneant Profile

» VaueAddsd - Near-tamva ue aeati on through
rehaailitation, regpasitioning, leaserdlover, etc.

» NewDevd gomant - Entitlaments, construction,
leas ng and ather risks mitigated, nerket exhibits
ustal naldl e suppl y/denmand | el ance.




| nvestnat Structures

Jant Venture/Pari- Passu Equity

> TrueJant Venture structure.

» Cagaital and Reaurnstreated equally anong partna's.
» Attractshigher % of Sponsor/Partner eguity .

Preferred Equity

» Sponsor/Patner capital subardnate to Buchanan capital .
Returns nay be subordinate

>  595% of equity provided.
BUI amamber in LLC (nointer-creditor required).




| nvestment Strudtures (cornt.)

Mezzanine Delx

Maturity date, fixed return.

Lender rights. | nter-aeditar Agreamant required.

Secured with partnershi p interest, maytbe 2™ nortgage

Sponsar equity and returnsfully subordnate.

75854 |loanto cod.




Buchanan Urban | nvestars
| Nvesthent Parangte's

» Geography. Caifania

» Propaty Types Mutifamly, Indudria, Real, Office & Sdf
Storage

> Invetnent Size: $3 16 Million
» Rdated As=t Sizee $10- 75 Million

» Tagae Tam 25Years

» Sponsorship:  Experienced, repeat oppartunities




Wheat the Sponsor Must Know

What isthe busness pdan? Where does it mitigate therisks
of the invetmat?

What isthe exit strategy? Hon? When? Why?
Define supply Sderisks, idatify damand.

Does market data suppart pro foma assunyations? Don't
rdy onrenta gronth.

What arethe prgec levd, oponsar & Investor returns?
Total profits?




Buchanan Urban | nvesars
Represantative Transactions

» Mall of Orange, Orange
e 280,000 & Retal Space

» City Place Apatnments, Long Beach
e 221-Unit Apartment Conplex

» Sarranonte Plaza, Day City
e 173,000 & Mixed Use

» LosJardnes, Bdl Gardans
e 77,000 F Retall Cater




Mall of Orange
Orange, CA

;
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BUI Soelution-

1971 Regional Mall anchared by Sears, JC

| Penney sandWalMart. BUI and Sponsor
purchased 280,000 § of shops, ground leases

and pads. $25 million acquigtion, $20

million redeve goment.

> $6.7millioninjant vature equity, Sponsor invesed $5.7

million.

» 30 day d oxe, dscounted nate

CURE Onhjectives Met-

» Classicrepositioning of aging mll.

> Improverdall servigesto ethnic demographic.
» OCTA hubwith 400 dally tris.




CityPlace Apatmants

$28 million, 221- Unit apartment
devel oomeant over ground floor retail in
ks g ar Long Beach redeve opment didrict.
- BSP initially d ased transaction with
= | alternate capital provider.

BUI Solution-
> $B.6mllionjant venture equity commitment.

» Entitlement, permitting risks mitigated, alloned BUI tofund.
CURE Objectives Met-

» Houang/retall conppemant, key toinner- aty redevd oomeant.
> 24-hour netghloorhood benefits sarvice providers
» Promotes success of CityPlace Redeve gpmeant.




| osJardines
Bdl Gardans, CA

77,000 & retal deve goment under aDDA
' with the City. 60% pre leased, anchored by
y=== Famsa, Indudes AngpdaGrill, Burger
i ;;.5-' M King, Starbudks, Bank of the West.

BUI Solutlon—
» S millionjant venture equity, $12 milliontatd prgea cod.

» BUI commitment sulged to etitlemants and pre-leasang,.

CURE Objectives Met-
» Tracearea higaricaly undarsrved by nationd retallers

> Improvedrdail serviaesto infill Hispani ¢ neighibborhood.
» Repeat Sponsor with grong ti esto the Hispanic conmunity.




Sarranonte Plaza
Daly City, CA

Acguigtionof 173,000 sf under-managed mixed
use proparty. Tenantsindude medical and
professiond sarvicefirng, reaurantsanda

et 'l | regional benk Value crestion through cosimetic
T T~ | rehablitation.

BUI Selution-

> $B.4mllionjant venture equity, $32 milliontata cod.
CURE Objectives Met-

» Preventsfull scd eredevd oomant, pronotessvd| business.

» |mproves aging infragrudurein firg ring suburb of SF.
» Location onngar trangpartation corridor.




Market and Economic Trends

Urlan infill preferad e to suburban gorand. Traffic congestion, 12
million newres dants by 2020.

Commnunities and community governments increasingly
uppartive o urban devd opment.

| ncreasa ng mainstream investar interest in urlban infill

devd opmertt.

Continued inmigration acoe erating the need for infill housing
and services Higpani c growth rate diming.

Wealth creation in the Hispani c sector supporting retallas,
ariving demand for inproved housng oations.




Buchanan’s Vision

Great opportunity 1n urlbanization.
Urloan devd oomant aitical to supporting poypul ation gronth.
| mportant to align with srategic patners

Daing good by daing well.




Buchanan Strest Partners
Key Princpas

> Robat S. Brusnidk, Presdent and CEO

> TimBalad Chef | nvestment Officer

> JimEbert, Senior Vice Presdent




Buchanan Strest Partners
Contact | nfformetion

SteveBlue, VP 415 318 4429
Don Ledoux, VP 415 318 4431
YaesMcKewae, VP 415 318 4427

VWA buchanangred.com
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KSC Affordable Housing Investment Fund, LLC

Tools To Revitalize California Communities

September 25, 2002
Oakland, California

Contacts: Robert Klein or Alan Bogomilsky
Phone: (650) 833-0100

A KLEIN HNANCIAI. CORPORATION Email: abogomilsky@klein-financial.com



Program Overview

e  $84 million (with permitted leverage) venture

capital JV to invest in multi-family rental housing
developments.

« Developments must have a significant affordable
housing component.

 Investments will be in the form of mezzanine loans,
direct equity investments and/or direct
Investments in land with a subsequent land lease
back to the project.

. The terms for individual investments will be for 3-7
years with a concentration in the 3-4 year horizon.

/A KLEIN FINANCIAL CORPORATION



Program Overview (cont.)

. Sources of repayment will be in the form of:
. Earn outs on permanent loan proceeds
. Deferred payment of tax credit proceeds
. Deferred payment of government subsidies

. Project cash flow
. Guarantees from the General Partner of the borrower

. No more than 10%-12% of the capital structure of the project
(including tax credits and subordinate government cash flow
mortgages), should be funded by market rate equity in
excess of any developer equity contribution. The program is
structured for the market rate equity, funded by this program,
to be paid back by the project (cash flow, earn-out,
developer,etc) over 3 - 5 years.

/A KLEIN FINANCIAL CORPORATION



Program Overview (cont.)

e«  The $84 million fund should reach $700-800
million in apartment developments over the first 4
years through combining this capital with tax
exempt bonds, tax credit capital, local government
assistance and other state, local or federal
programs.

/A KLEIN FINANCIAL CORPORATION



Project Selection Process

Threshold Issues

« Does the project meet the state’s policy objectives

for affordable housing?
. How does it rate on the scale of CDLAC?
 Does it conform with all state authorizing statutes and
regulations for tax-exempt bonds and tax credits

« What is the local government’s commitment to the
Project?

«  What are the financial and non-financial commitment’s by the
local government that evidence their support and prioritization of
the project?

 Are all local building and development entitlements in place?
Will those entitlements be in place by the CDLAC deadlines?

/A KLEIN FINANCIAL CORPORATION



Economic Issues

« The project must meet arm’s length financial
performance tests and criteria.

 This program is based on a superior economic track record of
affordable rental housing as a relatively low risk real estate.
product with a predictable range of economic returns.

 The co-investor program manager, Klein-Steadfast LLC, is
subject to a first loss discipline in the investments and
mezzanine loans.

« The program manager and CalPERS must show an arm’s
length economic return for CalPERS. Both parties have an
incentive to make mixed income affordable apartment proposals
work as well as 100% affordable projects.

/A KLEIN FINANCIAL CORPORATION



Economic Issues (cont.)
e

 Isthere a viable exit plan for the capital within 3-5
years?

« The goal of the program is to recycle proceeds, once the
apartments are built and stabilized with a permanent loan
funded.

 Venture capital is a scarce resource in affordable housing and
its is the program’s intent to recycle funds every 3-5 years so as
to reach more projects.

/A KLEIN FINANCIAL CORPORATION



Acquisition Rehab Value Added Project

A KLEIN FINANCIAL CORPORATION



Senior Housing Development

1 Medical Plaza

- 2 LifeStyle Rx

- 3 Valley Memorial Center
+ 4 Senior Community

1/
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A KLEIN FINANCIAL CORPORATION



Urban High Density New Construction and
Adaptive Rehab

/A KLEIN FINANCIAL CORPORATION



Ocotillo Park — Cathedral City

A KLEIN FINANCIAL CORPORATION



MacFARLANE

CURE Program
CUIP
MacFarlane Partners




MacFARLANE

* Joint Venture Partnership between CalPERS and MacFarlane
Partners.

e $700 million allocation from CalPERS and $20 million from
MacFarlane Partners.

* |nvestments in urban retail, residential, office and mixed-use
projects.

* Invest nationally with a preference for California investments.

® Targeting 18% + IRR.




MacFARLANE

* For two decades, MacFarlane Partners has been the leading
minority-owned real estate investment manager in the United States.

®* In our roles as an investment manager and a developer of urban real
estate projects across the country, we specialize in providing
opportunistic real estate investments to a select group of
institutional and private investment clients.

® CUIP was the first urban program created by CalPERS.




MacFARLANE

® Smart growth orientation.

* CUIP’s investment strategy is driven by the dynamics of the real
estate and capital markets. Depending on market opportunities and
capital partner needs, investment decisions vary by property type,
location, size, and investment structure.

* We focus on higher yielding non-core urban real estate investments
such as:

> Urban real estate - all product types/mixed-use

> Affordable housing

> Acquisition or investment in other real estate entities
» Opportunistic urban investments




MacFARLANE

CUIP Project Examples



MacFARLANE

Ladera Shopping Center

Location: Los Angeles, CA
Project Type: Retail Center

Size: 185,000 square feet
CUIP Value: $28 million

CUIP Equity: $8 million equity
Demographics: 80% Minority

Status: Renovation




MacFARLANE

Hollywest Promenade

Location: Los Angeles, CA
Project Type: Mixed-use
Size: 121,000 square feet

100 senior housing

Cost: $48 million
Demographics: 83% Minority
Status: 100% leased

Opened July 2002.




MacFARLANE

Location: Emeryville, CA

Project Type: Mixed-use urban project

regional retail center, 80/20
residential development

Size: 400,000 square feet of retail
space, 365 units (284 rental
units, 81 condos)

Partner: MadisonMarquette

Cost: $250 million
(City subsidy/tax credits)

Demographics: 57% Minority

| ﬂ.l !l : :?h

ke

Mg ~|:_
F-s

= A

A




MacFARLANE




MacFARLANE

* Victor B. MacFarlane, Managing Principal and CEO

® Charles Berman, Managing Principal

® Suzie McGill, Principal and COO




